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April 2026 Newsletter, March results Dixie Gilbertson, Sales Director
QUARTER IV: Mar. 15, 2026 - June 15, 2026
Seminar 2026 GOALS Those who placed a w/s order in
$300,000 Unit Club MARCH

30 Star Consultants
75 Unit Members
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NEW! Hop to the Top 10
My Shop Challenge

April 1-30, 2026

Who's ready to Hop into April with our new My Shop
Challenge? This challenge has the same
qualifications as the March to the Top 10 My Shop
Challenge, so if you did not earn your jacket in
March, you have another chance!




Jan. 1 — June 30, \chieve
2026 4,5 and 6

$600 w.s.
Each month o_nths
| — consistency
Four Months Achieved Dee Lehner Becky Harris Monica Olsen
= Standing On target for 4 month challenge | On target for 4 month challenge | On target for 4 month challenge
recognition at Seminar
2026.

April Mindset — and Your Social Media Presence

= You don’t need perfection — you need presence.
= You don’t need hours — you need intention.
= You don't need a huge audience — you need consistency.

Why Consistent Posting Matters in April
1. You Stay Top-of-Mind
e Spring brings new routines, new needs, and new buying habits.
e Regular posts keep your name, your expertise, and your products in front of your audience.
e \When someone needs skincare, a Mother's Day gift, or a fresh opportunity, you are the first person they think of.

2. You Build Trust and Credibility
¢ Consistency signals professionalism and reliability.

e When your audience sees you show up day after day, they believe you'll show up for them as a consultant or leader.
e |t shows your business is active, thriving, and worth engaging with.

3. You Strengthen Your Personal Brand
e Aprilis a great month to highlight renewal, self-care, confidence, and fresh starts.
e Posting regularly lets you showcase your personality, values, and Mary Kay story.

e Qver time, your audience begins to associate you with beauty, empowerment, and service—exactly what attracts your
ideal customers and future team members.

4. You Create More Engagement Opportunities
e The more you post, the more chances people have to comment, like, share, or message you.
e Engagement boosts your visibility in the algorithm, helping your content reach more people organically.
o Small interactions often lead to big business—DMs, orders, bookings, and team conversations.




Mary Kay is a TOP Direct Selling Color Cosmetics Brand and Direct Selling
Beauty and Personal Care Brand in the United States. With 60+ years of proven
success, Mary Kay continues to be a leader in the skin care and color cosmetics

industry.
Congratulations on your smart business decision!!!

Welcome New Welcome New Welcome New Welcome New
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Danette Bartlett Julia Beardsley Jane Juenger Cindy Herrera
Recruiter: Dixie Gilbertson ~ Recruiter; Dixie Gilbertson Recruiter: Dixie Gilbertson Recruiter: Dee Lehner
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April is Your Awakening Month

“F“(l Y April brings a clean slate, a lighter

A 3icldsses/purties spirit, and a reminder that growth

o '.,-.,-.9*3-00_ sailes happens when you show up with
3 new booKings intention.
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This month, choose simple actions,
steady belief, and a heart open to new
possibilities.

You are capable of more than you've
S t T‘iC}/ imagined, and April is ready to prove it.

Bloom boldly.
; Shine consistently.
y * Lead with purpose.

Consistency is the 7('@/
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Dixie Gilbertson
Sapphire Your Name Here

4th Quarter

Choose your prize
Make your plan
And put your plan into action
And...
YOU’'RE A STAR!

Pace-Setter. Trailblazer. Star Achiever.
Dixie Gilbertson

' You’ve Set the Pace!
*You have set the standard for consistency and excellence by achieving Star

Consultant status this 1st & 2nd and now 3rd Quarter!
Your dedication, drive, and commitment to growth are lighting the way for others to
follow. Keep shining—1 quarter to go!

qualified new personal
team member you
welcome this contest

RUBY
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Beach Bag - Natural
I 4-22077

. Check out the full 4th Lorrnl~r
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Becky Harris

2025 QUEEN'S COURT OF POWER UP
PERSONAL SALES
TOP 10 YTD G ROV\I

YTD Contest Credit Court of Sales
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"ChoICEI0HONY Choice of one

Dee Lehner $11,944.00 (Retail value of wholesale orders)
Debbie Sanford $5879.50  Mary Kay $45,000
Cathy Sprau $430200  '\SD Court $20,000
Lori Bertram $3,468.00 Unit Court $16,000
Becky Harris $3,410.00
Monica Olsen $3,205.00 Court of Recrumng
Angela Thompson $3,156.00 (Qualified $600)
Jill Thorson $2,961.50 Mary Kay

: NSD Court
Lori Singewald $2,944.00 Unit Court 2@
Karla Knudtson $2,889.00

Sell just $920 per week " 24 Qualified Team Membgrs '

$1875 wis peramonth =

. $22,500.w/s or $45,000 Retail = o Qualified: $600 w/s order:



Help me fill my Apri portfolio by being a face model for me.
Come get a FREE skincare consultation and makeup lesson and fil a spot!
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Think of businesses that typically have
several female employees an staff,
Example, Credit Unions, Banks, Insurance
Agencies, Schoals, Accounting firms,
specific State Offices, etc.

Call the business and ask to
speak to the Office Manager/Bank
Manager {persan in charge).

You can use the following dialogue:

Once you know how many women will be receiving the gift, arrange
a time to meet with the person you are talking with to “present”™
the certificates. When you arrive, you may want to have a special
little “thank you” gift for your “contact” person. After you arrive,
explain that you would like to personally present the “pampering
gift certificate” to the women and also give them an oppartunity to
be entered into a special drawing for a pampering basket of Mary
Kay products. If this is not possible, ask to leave the entry forms
which you will pick up the next day.

Suggested “gift” to attoch to Gift Certificate. | fike to present o pink
carnation or rose which con wsually be found at Costea, Sams or
even your local grocery store. Lise curly ribbon to aitoch the gift
certificate for o complimentory Beouty Treatment. Or, you can toke
a Celle bag, tssue, curly ribbon, rolled gift certificate, ted with o
ribbon, o few pieces of Dove Chocalate, hand cream sample, or
lipstick sample [whaotever you have on hand). You con decide if you
wiant o doflar value an the gift certificate, just indicote thot it can be
redeemed at the focial,
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Visiting Local Businesses Without
an Appointment (Drop In)

Administrative Professionals Day/Week is a great ime to generate
new leads/customers by visiting local businesses. Wednesday, April
25th, is the "official day", but recognition is continued for the entire
week, I you work a full ime job you could still visit local businesses
during your lunch hour. Here's how to make this opportunity work

for you: Drop into local businesses... credit unions, banks,
insurance agencies, real estate offices, anywhere you can think of
where there are women working. Introduce yourself to the
receptionist, using the following dialogue.

Mexst you are going to ask if you can just guickly o around the
office and give each woman working her gift certificate and personal
Thank you. You are going to use the same dialogue above with each
woman you are able to connect with. If you are working full ime,
you could skill approach 2 or 3 businesses in your working vicinity
during your lunch hour. Trust me, this is going to be a win/win. The
women you come in contact with will feel good about you and our
Company which you so beautifully represent! Remember, when you
follow up, although there is just one Gift Basket Winner, you will ba
following up to schedule a time for her to redeem the gift certificate
she recaived for her Complimentary “Beauty Treatment”. Mote:
Be sure to ask if she already has a consultant. MNaturally if she has a
consultant, you will give her consultant a call and ask her if she
would be willing to give her customer an update facial and honor the
gift certificate.

Jump in and have fun with this.

There are so many women out there wearing
the wrong brand. We have to change that!

Designed By: lauri@newslettersolutionsdyou.com




Contacting Local Restaurants

Drop by or call your target Restaurant/s and ask to
speak with the manager. When you connect with
the manager: Introduce yourself, handing him or
her your business card. Next you can say
something like..." We love to team up with local
restaurants for customer appreciation and | wanted :

to talk with you today about a special service | After the Restaurant agrees to team up with you
am offering this month. You may be aware
that Wednesday, Apﬂﬂ_,lsndnﬁnhh'nﬂw Plan to go in about 11:00am, and set up an area near the entrance
Professional’s Day. Of course, employers will be where you can have your pretty gift basket, individual "gifts” and
taking their employees out to lunch throughout entry forms. As people come in, greet them and ask if they are
the week. We are selecting some of our favorite celebrating Administrative Professional’s Day. if yes, present your gift

restaurants in the area and your and an entry form for the gift basket. If "no”, let them know that they

restaurant was definitely listed as a favorite. are still welcome to register for a chance to win a Mary Kay Pampering
here's how our service works. Basket. (If the restaurant is also offering a gift certificate, mention that

We would like to come into your restaurant as well.) They can fill out the entry form and drop off at your table

and present a special gift for Administrative when they leave.

Prfessionsts, When you call to follow up with

people who entered the drawing

(Note: this could be a pink carnation m—
available from Sam’s or Costco or goodie bags Optional: Text: Hi,
with candy and a Look Card, Hand Cream

, Congratulations!! | wanted you to
know your entry at the (Restaurant ) was drawn to receive a

Complimentary Mary Kay Premier Pampering Package. Let me know a
good time to call to arrange for you to receive your gift. (Your Name)

sample or whatever samples have on hand.
You can also add a 510 gift certificate
to be used at her appointment.) Follow-up Call: Hi, , this iis , with Mary Kay. You

may recall that you recently entered a drawing at the

restaurant. I'm calling to let you know that (winner's name) actually
In addition to receiving a gift from me, your wan our Gift Basket. I'm excited to let you know that your

customers will hEahlE to register for a drawing name was drawn to receive one of our premier pampering packages.
foras Pampering Basket of free Mary Kay This package includes a complimentary powerhouse skin care
Products. Many restaurants also like to offer a treatment as well az a spa treatment for hands and lips. If you like, you

E“." certificate for a free lunch or dlnnafahng can also receive a special new color makeover for Spring; again all

with our drawing. We would complimentary. In addition | can give you up to three V.1.P. passes if
love ta do this Appreciation Promotion in your you would like to include some friends. I'd love to schedule a mutually
restaurant for your customers, does this sound convenient time for us to get together for you to receive the Gift of the
good to you? Pampering Package. What is usually best for you, the first of the week

or the end of the week?
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Adminisholine

—— PROFESSIONALS DAY —
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All Hands on Deck!

SATIN HANDS SET
INCLUDES HAND
SOFTENER, HAND
SCRUB, AND HAND
l CREAM PLACED IN A
GIFT BAG.

GIFT TAG: "THANK

[ YOU FOR GIVING IT

YOUR ALL!"
$38.00

But First Coffeel

INCLUDES SATIN HANDS
HAND CREAM IN A
DECORATIVE MUG AND
GOURMET COFFEE PKT

GIFT TAG: "YOUR HARD
WORK IS 50
APPRECIATED. ENJOY
YOUR COFFEE AND

CREAM!"
$20.00

Gift Certificates

—_ w5
Epic Legacy Team

Office Supplies!

I MINT BLISS ENERGIZING
LOTION FOR FEET AND
| LEGS, WHITE TEA &
CITRUS HAND CREAM,
/  NOTE PAD AND PEN IN A
DECORATIVE BAG.

GIFT TAG: "THANK YOU
FOR SUPPLYING US
WITH YOUR TALENT!"

$30.00
ADD INDULGE

ARy ay SOOTHING EYE GEL

$50.00

—
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SATIN LIPS SET IN
DECORATIVE BAG

GIFT TAG: "YOU ARE THE
BALM.COM!"
$26.00

_ Blooming Success!

HYDRATING LOTION
AND A SMALL DESK
PLANT.

GIFT TAG: "YOUR
SUCCESS BLOOMS
DAILY. THANK YOU FOR
GROWING WITH US!"
$25.00

Available



/V(’wcm SPECITAL DEALS

After Sun Gel

Soothes & calms
chapped,
windburned and
sunburned skin.
Cool & refreshing.

$20 $10

Indulge Soothin
el

Contalns botanlcal
extracts reported
to tone, firm &
reduce the
nF earance of
ufriness arcund
the eye areq

$20 $10

Volumizing Brow Tint

Quick & easy natural-looking,
well=groomed brows of your
reams Is a breeze.

Mn-lstur es tired
legs and feet and
instantly helps

them feel revived.

$12 %6

Intentional Glow

A complate look perfect For
the month including &
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. Elonde

. Dark Blonde .

ACne
Treatuant Gel

Zit Zappe
It helps ¢ eur up
plmples fast while
helping prevent
new ones from
forming. Plus. It
helps f the look
lingering acne
spots.

$14 $7
Satin Lips
St

—IL'_

Leave dry,

chapped lips
| behind. Create
| the perfect
klssable lips &
miolsturize In

twio easy
steps.

$26 $13

14

. Brunette
Dark $7
Brunette

B}y Fgaﬁﬂ

Clalm victor

over clogged skin

with a dally

faclal wash that's
tough on dirt but
gentle on skin.

$20 %10

reRenshin

El'l.lm+

Glve your skin
an antloxidant
boost with this
replenishing
serum, designed
to reveal
brighter-and
nealthler-
looking skin.

$60 $30

eyeshodows & petite palette.
[Blossam, Candlelight,
Hazelnut, & Merlat)

$47 $21

fesutace

Incorporate the
srnny | POWer of a dual-
acld boost to
st nchlw;ﬁj smooth
e n.

$38 %19

Eye
Blendin
Enne

Create beautiful eye
shadow [0oks with
this brush & make

shade transitions
srnoother than ever.

$17 %6
Spring Lips

b
Choose your perfect

spring lip with one of | Reveal soft
| f .
our beést selling shades. smooth skin

| mamy war |
| | with this gentie
faclal sorub.
Sensitive=skin=
friemdly and

unclogs pores.
For all skin

types.
$20 %10

Bashful ¥Yau
Casual Flase
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APRIL AWAKENING
Hello Beautiful Consultants,

April has arrived, and with it comes a fresh wave of possibility. This is the month
when everything begins to bloom—and your business can, too. There’s something
powerful about this season: it reminds us that growth is always possible when we
nurture what matters.

As your Director, | want you to know how proud | am of the heart, resilience, and
creativity you bring to your Mary Kay journey. Whether you're building momentum,
restarting after a pause, or stepping into new goals, April is your invitation to rise with
confidence

This Month’s Theme: “Awaken Your Potential”

Just like the world around us, your business can flourish with a little sunlight,

intention, and consistent care. Here are three simple habits to help you awaken your

potential this month:

+ Reconnect - Reach out to past customers and new faces. People love a spring
refresh.

+ Recommit — Choose one business habit to strengthen—follow-up, booking, or
sharing the opportunity.

+ Reignite — Let your enthusiasm show. Your energy is magnetic and inspires
others to say yes.

April Is a Fresh Start

No matter how the first three months felt, April gives you a clean page. You get to
decide what this month becomes. You get to choose your pace, your goals, and your
attitude. And I'm here to support you every step of the way.

Believe in Your Bloom

You are capable of more than you realize.
You are worthy of success.

You are strong, creative, and full of potential.

Let this be the month you trust your gifts, take bold steps, and allow yourself to grow
in ways that surprise you. I'm cheering for you, celebrating you, and believing in the
beautiful things you're building.

Let's make April a month of awakening, action, and abundant joy.
With belief in you,

Qixi

Dixie Gilbertson, Sales Director

April Goals:
$10,000 w/s and
5 new team members
Our year long goals:
$300,000 Unit Club
2 New Directors

OUR 2026 GOAL ISTO
REACH CIRCLE OF
ACHIEVEMENT
This year's unit goal:
$300,000 retail/
$150,000 wholesale

~~ — $300,000

" $250,000

$200,000

__ $150,000

— $100,000
~ $75,000

" $50,000

2025 YTD
$139,486




Dixie Gilbertson, Sales Director

Mary Kay Cosmetics

2401 11th Ave SW

Austin, MN 55912-1353
Phone: 507-437-7481 business
Cell: 507-261-3885
dixiegilbertson@gmail.com

Address Correction Requested
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Build Customers for Life!
. Summer Issue Of Enroll your
S —— .The LOOk customers!

Enroliment

Set your custorners up with Sensational dates:
Summer Looks by enralling top in in March 16 -
 the mailing of the Look Catalog, Summer 2026, April 17, 2026

I Save time & money!! You can enroll just
one or everyone. There is no limit on N S
Il 44 the number of customers you can enroll! - .
| N
= & PLUS...you can order the new summer ,
-— 1 products early! It's so easy...

Ny Mails ~
Hﬁ, Go to InTouch...Business Tools.... May 7, 2026

@ Preferred Customer Program,. Quick
Enroll.
BONUS! Enrolled customers receive




