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Sandy Cooke, Sales Director 

January 2022 Newsletter, December results 

 

December Achievers 

July 1, 2021 -  June 30, 2022 

Sandra Moeller Sally Wetherbee Nancy Wetherholt 

Maria Latorre Lynne Powell Sandy Cooke 

6 month Consistency Winners  

and  On Target 12 month Consistency: 

Sandra Moeller 

Sandy Cooke 
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This year’s unit goal: 
$400,000 retail 
Cadillac Unit! 

SEMINAR 2022 RETAIL 
Fill this thermometer by  

June 30, 2022 
 
 

$300,000  

$200,000     

$150,000   

$100,000       

$75,000      

$50,000      

$25,000 

      YTD 

$130,373 

 

Our January goal is $18,000 

December Wholesale: 

       
$16,000   

$14,000  
$12,000  

$10,000 

      $9942 
$8,000  
$6,000 

$4,000 

 

 

 

We did it!!! 
We achieved the 

$300,000 Unit Club 

 

 Sandy Cooke, Sales Director  

13 New Unit Members! 25 Pink Possibility Chats (PPCs)  
Our Seminar 21-22 Goal $400,000 Unit Club!!!  
$50 cash drawing when we reach $9,500 w/s  
another $50 when we reach $13,000 &  
$100 more when we reach $17,000 w/s 
Every $200 w/s order cumulative will get you an entry 

Happy New Year to You Sizzlin Cookin Heartlighters –  
Daring to Dream, Daring to Risk and Daring to Do!!!!! 

Building Teams of Women who are Daring to Dream, to Risk 
and to Do!!!!! 

We are so Blessed to have 2 New Years in our business – 
July 1 & Jan 1.  It can feel like we are starting fresh!  Over the next 6 
months our unit will be requalifying for our next unit car!  The Cadillac 
is still the goal that I am continuing to BELIEVE in for us!  Something 
that will help us in our effort is to go from 80 unit members to 100 by 
3/31 and to 130 by 6/30.  There are so many people out there 
looking for what Mary Kay has to offer.  I must keep reminding myself 
that Mary Kay’s opportunity is such a gift we have to offer! 

Will you put on your thinking cap & also ask around to see 
who might be out there looking for something new?  We have 
something called the Fast Five Fun Facts about Mary Kay that I 
would be glad to share with you or your prospects directly.  It only 
takes 5 minutes to share these facts & then a few more minutes if 
they have questions or are interested.  For giving us a few minutes, I 
will give your prospect a FREE lip gloss, mascara, hand cream or 
eye makeup remover.  The first 5 to hold sharing appointments or to 
connect me with prospects for an appointment will get 5 entries into 
our cash drawing(s) for the 
month (see below). 
Wishing you a New Year full of 
Blessings, 
Sandy 
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Consultant Name Current —Wholesale Production Needed—-   
  Wholesale  for Star    
  Production    Sapphire        Ruby      Diamond      Emerald         Pearl 
Qtr 3 Updated thru Jan. 11      $1800            $2400        $3000          $3600             $4800 

Quarter  
TWO 

DEC. 15, 2021 
Sandra Moeller 

Sapphire 
Maria Latorre 

Sapphire 
Nancy Wetherholt 

Sapphire 

Sally Wetherbee 
Sapphire 

Lynne Powell 
Sapphire 

Sandy Cooke 
Pearl 

Name Total Contest Credit Sapphire Ruby Diamond Emerald Pearl 
Sandy Cooke $1,124.50 $675.50 $1,275.50 $1,875.50 $2,475.50 $3,675.50 
Sandra Moeller $990.00 $810.00 $1,410.00 $2,010.00 $2,610.00 $3,810.00 
Lynne Powell $656.50 $1,143.50 $1,743.50 $2,343.50 $2,943.50 $4,143.50 
Nancy Wetherholt $479.00 $1,321.00 $1,921.00 $2,521.00 $3,121.00 $4,321.00 
Renee Inman $312.50 $1,487.50 $2,087.50 $2,687.50 $3,287.50 $4,487.50 
Gabriela Chavez $298.50 $1,501.50 $2,101.50 $2,701.50 $3,301.50 $4,501.50 
Nannette Howard $278.00 $1,522.00 $2,122.00 $2,722.00 $3,322.00 $4,522.00 
Mecia Padilla $274.00 $1,526.00 $2,126.00 $2,726.00 $3,326.00 $4,526.00 
Maria Latorre $266.88 $1,533.12 $2,133.12 $2,733.12 $3,333.12 $4,533.12 
Joyce Lenaburg $262.50 $1,537.50 $2,137.50 $2,737.50 $3,337.50 $4,537.50 
Connie Shepherd-Thorns $255.50 $1,544.50 $2,144.50 $2,744.50 $3,344.50 $4,544.50 
Amy DeWidt $241.50 $1,558.50 $2,158.50 $2,758.50 $3,358.50 $4,558.50 
Dee Hamner $230.50 $1,569.50 $2,169.50 $2,769.50 $3,369.50 $4,569.50 
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Sandra Moeller Sally Wetherbee Marie Latorre Nancy Wetherholt Lynne Powell 

Seminar Seminar 20222022  
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Sandra Moeller 
Sally Wetherbee 

Nancy Wetherholt 
Maria Latorre 
Lynne Powell 
Patty Kane 

Patricia Crist 
Renee Inman 

Connie Shepherd-Thorns 
Gabriela Chavez 
Kimberly Stone 
Mariane Miller 

Mecia Padilla 
Jeannie Dubitsky 

Melinda Heath 
Amy DeWidt 
Dee Hamner 

Joyce Lenaburg 
Sheila Lloyd 

Joanne Stress 
Sueann Novotny 
Dianne Vattuone 

Debra Bell-Tolliver 
 

Sandra Moeller Sally Wetherbee Nancy Wetherholt 

Our Top 3 Wholesale Orders for December 

Consultants who invested in their businesses December 
Happy Birthday 

January 

 
 
 
 

 
Happy Anniversary 

 

Birthdays               Day 
Dee Hamner  1 
Maria Edwards  20 

Anniversaries              Years 
Joyce Lenaburg  49 
Dianne Vattunone 45 
Marianne Miller  20 
Amy DeWidt  10 
Avril Carter  8 
Chamy Lee  6 

Million $ Call Million $ Call   
641-715-3900   

access code 44336#  
Find the recorded calls on FB  

 million $ messenger listeners  
network 

https://www.facebook.com/search/top/?
q=million%20dollar%20message%

20listeners%20network 

WELCOME NEW CONSULTANT 
Consultant  From   Recruiter 
Kimberly Stone  El  Dorado Hills, CA Sandy Cooke 
 
Welcome Back:   
Gabriela Chavez Patricia Crist  Amy DeWidt 
Jeannie Dubitsky Dee Hamner  Renee Inman 
Marianne Miller 

Our Zoom meetings are 8 am every Saturday.  Everyone is invited 
to join in.   
You will hear all the latest info, share ideas 
and wins for the week.  Text me if you 
Need any help getting on. 
https://zoom.us/j/3858740921?
pwd=SUlpTDl1dGFYcVRVTmZYU3dYOXdGQT09  

OUR SUPERSTARSOUR SUPERSTARS  
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10 Top Things to do 
to get organized for 

2022 
Get ready to  

break belief barriers! 

10. Count your Inventory. 
Tip: Do it as if you are placing an order online. Then it will total it for you and you can print it 
out for your records. 
9. Clean out your Starter Kit. 
Tip: Take everything out, clean it up, put it back in and you will want to hold a class. 
8. Clean out your “on the go” inventory. 
Tip: Make sure you have at least one of everything and several of those things you sell the most. 
7. Separate your limited and discontinued items from your inventory. 
Tip: Use them as hostess gifts, door prizes, in a discount basket, or as a gift with purchase. These 
items take up valuable space in your stock. 
6. Place an order to fill any gaps in your inventory a.s.a.p. 
Tip: Be sure and check your class supplies and restock them so you will be ready for the New 
Year. 
5. Purge your customer files. 
Tip: Hire someone or you…. Call each customer to make sure they are happy with their products, fill any 
needs they have, check for phone number and address changes. 
4. Go over your calendar for January - highlight when you want to have classes. 
Tip: Decide on a hostess contest for each month of the year so you will have a reason to book. 
Example… High hostess gets their order free etc. 
3. Add up all your receipts for your tax info so you can start fresh for 2022. 
Tip: To keep up with personal use, products used for demonstrations, gift you give including 
hostesses, family, door prizes, etc… write them on a separate log sheet for each category. If 
your not using “BOULEVARD”, input them like an online order and print it our for your records. 
2. Add up your sales for the year. 
Tip: If you have been doing your weekly accomplishment sheets you have this number already!!!!  Plan to 
start 2022 on day one and keep up with it all year!!! 
1. Do all of the above after 9pm at night or before 9am in the morning! 
Tip: Except for calling your customers!!!! 
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RECRUITERS AND THEIR TEAMS…. 

 

Need help building your DREAM? 
Go to marykayintouch.com for videos 
on how to build your team—tools and 
tips in abundance—Let’s reach for the 

STARS!! 

Great Start ProgramGreat Start Program  
This program offers free product bonus bundles and the opportunity to earn 100% profit on those 

bundles for your new team members.  Plus team-building cash bonuses.  Here’s another great way to 
help you build your team and help those new team members get off to a great start! 

 Team Leaders 

 Nancy Wetherholt 

A1 Debra R. Bell-Tolliver 

A3 Kari J. Duffy 

A3 Mereada Lynch 

A3 Bertha E. Rois 

A3 Jill Weiglein 

I1 Shannon Chiono 

I3 Penny A. Dyer 

I3 Ruth W. Harris 

 Patty Kane 
A3 Jana Frank 
A3 Sheila A. Lloyd 
 Maria Latorre 
A3 Reba C. Danridge 
 Joyce Lenaburg 
A2 Dianne Vattuone 
I1 Diana S. Morgret 
 Sandra M. Moeller 
A1 Tina R. Cummings 
A3 Tracy Levine 
T5 Marilyn T. Maquiraya 
 Sueann Novotny 

A2 Nancy Wetherholt 
I3 Lori J. Duffy 

 Senior Consultants 
 Jeannie E. Dubitsky 
A1 June Griffin 
 June Griffin 
A3 Joanne M. Stress 
I1 Dee Hamner 
 Melina L. Heath 
A1 Gina P. Brannon 
A2 Alice G. Gatian 
I1 Shari L. Motley 
I1 Myra Wilson 
I3 Jeannie E. Dubitsky 
I3 Terri L. Meine 
I3 Marianne L. Miller 
 Nannette L. Howard 
A3 Sandra Cook 
I2 Dinah D. Smith 
I3 Cynthia N. Carter 
I3 Eddie Harris 
I3 Asiah A. Johnson 

T2 Leticia Cropper 

 Sally B. Wetherbee 

A3 Foniah K. Abbott 

I3 Patti G. Larson 

T1 Dianna L. Laugheed 

T3 Traylisha R. Dearman 

T6 Maria Edwards 

 Lynne C. Powell 

A1 Edie J. Wheeler 

A2 Sandra L. Baptiste 

I2 Sheila Calip-Coleman 

I2 Patricia K. Crist 

I3 Renee A. Inman 
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Sandy Cooke, Sales Director 
Mary Kay Cosmetics 
2700 Tam Oshanter Drive 
El Dorado Hills, CA  95762 
Cell: 916-606-9648 (best # to reach me) 
scooke17@att.net 

Address Correction Requested 

Find me on facebook @ www.facebook.com/
sandycooke.33 Send me a friend request And I’ll 
add you to our private Unit Group Facebook page 
where we’ll share ideas, successes and motivation!  
Our Unit Zoom Link 
https://zoom.us/j/3858740921?
pwd=SUlpTDl1dGFYcVRVTmZYU3dYOXdGQT09 

Good to share this in your customer private group…. 

6 Month Spring Consistency Challenge 


